SALESMANSHIP MERIT BADGE WORKBOOK

This Scoutmaster Bucky Merit Badge Workbook is based off the current Scouts BSA Requirements.

Consider also using the Salesmanship merit badge class preparation page for clarification and expections when
participating in a Scoutmaster Bucky merit badge opportunity (online or in-person).

https://scoutmasterbucky.com/merit-badges/salesmanship/
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http://localhost:8080/merit-badges/salesmanship/?notes=online
http://localhost:8080/merit-badges/salesmanship/?notes=inPerson
https://scoutmasterbucky.com/merit-badges/salesmanship/




REQUIREMENT 4: Make a sales presentation of a product or service assigned by your counselor.
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REQUIREMENT 5: Do ONE of the following and keep a record (cost sheet). Use the sales techniques you have learned,
and share your experience with your counselor:

a. Help your unit raise funds through sales of merchandise or of tickets to a Scout event.

b. Sell your services such as lawn raking or mowing, pet watching, dog walking, snow shoveling, and car washing to your
neighbors. Follow up after the service has been completed and determine the customer’s satisfaction.

c. Earn money through retail selling.

| REQUIREMENT 6: Do ONE of the following: |

|REQUIREMENT 6 A: Interview a salesperson and learn the following: |

REQUIREMENT 6 A 1: What made the person choose sales as a profession?

REQUIREMENT 6 A 2: What are the most important things to remember when talking to customers?
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